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HIGH POINTS
I get it, you may just need the “SparkNotes” on the process of selling...so here are the high points!
There are 10 basic steps to selling a home; beginning with finding an agent who will best represent you in the
process and then ending of course, with closing day! Good news for you, I’m here to guide you every step of the
way.
First, we must arrive at the right price for your home. I will do this by collecting information on other sold homes
and developing an analysis called a CMA. Once we arrive at a price, I’ll give you an idea of what that price will NET
you, meaning what you’ll make off the sale. Once pricing and net information is done, it’s time to get ready for
staging and photography!
When the home is on the market, we will receive requests for agents to show the house. I will communicate those
showing appointments, as well as any feedback, with you. After we get an offer, it’s time to negotiate! We may go
back and forth for a little bit until we get everyone on the same page, but once we do, you’ll be under contract!
Once we have a contract, the buyers will want to have inspections done. After inspections, they will probably ask
for certain repairs to be made. Back to the negotiation process! Once repairs have been negotiated, then it’s time
to wait for the appraisal to be done. The appraisal tells the buyers how much the home is worth. If the contract
price is within that value, then we’re solid! If not, more negotiations are in order...
After all negotiations are done, repairs are completed and appraisal is in, it’s time for closing day! In most cases,
closing day will be the day you have to be out of the home. Once all the papers are signed and the loan funds,
you’ve officially sold your home!

SELECT A REAL ESTATE AGENT

First things first. You need to select a real estate
agent to assist you in listing and selling your
home. Some people try to do it on their own and in
some cases, that works. However, you need
someone on your side during this somewhat
tedious process of selling your home. By finding a
real estate agent, you gain a representative who
knows the process. They know what to expect and
can help take the stress off you when it comes
time for negotiation.
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COMPARATIVE MARKET ANALYSIS

How to Price Your Home
When you're getting ready to sell your home,
your agent will run a comparative market
analysis, a CMA. This will help you know what
the market in your area is doing and what
homes similar to yours are selling for. It is
important to know a good basis price for your
home that is not too high or too low to help you
in the selling process. Discuss your CMA with
your agent to begin pricing your home at the
right price.
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SELLERS NET ESTIMATE

The seller's net estimate is the information the
seller needs to get an idea of what the cost of
selling their home will be. It also includes the
net proceeds from the home. These numbers
are an estimate of what could take place during
the selling process. They are not the final
numbers. It is important to discuss any
questions you have with your agent when
dealing with the net estimate.
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PREPARATION AND STAGING
Selling Tips and Tricks
Before buyers come to look at your home, you need
to get into preparation and staging mode. You should
remove all clutter and most personal items. Buyers
want to be able to image themselves and their
belonging in the home. Ask your agent for staging
ideas or how to better set up your home to better
attract buyers; It makes all the difference, if small
repairs have been taken care of before the buyer
arrives. Last but not least, consider all aspects of your
home, especially, curb appeal.
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PHOTOGRAPHY

Photos will be taken of your home to post
in local real estate guides and online to
help market your home to potential
buyers. Photographers typically take
photos from the corner of a room to
make the room look large and full. It is
always a good idea to thoroughly clean
your home and put away any clutter or
personal items before presenting your
home to a buyer. This makes your home
warm and welcoming to any potential
buyer that walks through your front door.
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SHOWINGS
Bring on the Buyers!
This is the step where your agent and other agents get to work. I use a
showing service that can text, email and/or call you to handle all showing
requests.
This service allows all showing requests to be responded to as quickly and
efficiently as possible. We can then block out times when the home is not
available, for example, late in the evenings, or early mornings.
Once the buyer schedules a time to visit your home, you will be asked to
leave your home for that time to allow the buyers to view the home privately.
This allows the buyer the opportunity to consider all aspects of the home
without feeling like they are bothering you or needing to rush while looking at
the home.
Don't forget to put pet beds away, and declutter again. A good option is to
leave a Rubbermaid container by the door you exit and toss in any papers left
on the counter. Do your dishes if you have time, if not, just put them in the
dishwasher to hide. Try to make it as close to what it looked like on picture
day as possible. Take pets with you whenever possible.
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NEGOTIATION AND CONTRACT

Let's make a deal!
When someone is interested in your home, they will start
the negotiation process by putting an offer on your
home. You then have the options of accepting the offer,
counter offering back, or declining all together.

Sometimes, the negotiations can go back and forth
for a little bit, until everybody is on the same page.
Once the offer is accepted, you are considered under
contract and the selling process continues.
Usually your first offer is your best offer. It is always a
good idea to try to make the first offer work.
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INSPECTIONS
For the process to continue, an inspection must
be done on your home. This lets you meet loan
requirements and that the home is represented
as you said it would be. Sometimes, things
come up in inspections that are crucial to being
fixed before the home can sell. It is important to
be prepared for those instances by having a
back-up plan in case something needs to be
repaired or inspected again.
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APPRAISAL

Appraisal = Home Value
Next, the appraisal is ordered. This will say how
much your home is worth. It allows you and the
buyer to know if the negotiated price is a solid one
or if more negotiations are in order. Be prepared to
renegotiate if your home's value comes in lower
than your asking price or the price both parties
have agreed to. If it does not come in lower than
what you are asking and you are not willing to
renegotiate the price, the contract will stop there
and the process starts over.
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CLOSING AND MOVING
After all the finalized paperwork is ready, the
buyer's loan is funded and in place, then
closing will happen. Your agent and the buyers
agent will set up a day with the mortgage and
title company that works for both everyone.
They will all meet with you and the buyer and
sign papers. In most cases, you will be moved
out of the home by the closing date allowing
the buyer to move in. Once the papers are
signed, you are finished and you have said your
official goodbye to your old home.
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GET IN TOUCH
Mailing address

223 West Wall Street
Suite 230
Midland, TX 79701

Email address
KristinVenableRealtor@gmail.com

Website

www.MidlandTXHome.com

Phone number

local- 432.279.0601
cell- 512.734.6061

